
any of the legal and transactional issues covered in a purchase/sale contract 
for a dental practice are those commonly covered in most small business 
transactions. For example, the parties will need to address (i) how the 

transaction should be structured  (asset sale versus equity interest sale), (ii) how the 
purchase price should be allocated among the assets, (iii) what representations and 
warranties the seller will be making to the buyer about the dental practice, (iv) whether 
the seller should enter into noncompete agreements, etc. In addition, the parties will 
need to agree upon certain post-closing issues.  
   One of the post-closing issues that is particular to a dental practice sale (and is 
occasionally overlooked) is the issue of “corrective treatment” or “retreatment.”

22



23

Develop a positive culture that turns patients into raving fans. Even making small changes in your 

Creating an engaged workforce

determine the solutions that are right for you. Contact Kendall Butler to learn more.

Kendall Butler
Practice Consultant – Health Services
920-996-1356
kendall.butler@schencksc.com

800-236-2246
schencksc.com/dental


